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McGraw-Hill Education - Europe. Hardback. Book Condition:
new. BRAND NEW, Stop Asking for Referrals: A Revolutionary
New Strategy for Building a Financial Service Business That Sells
Itself, Stephen Wershing, The #1 way to start getting referrals?
STOP ASKING In all his years of helping financial professionals
build and grow their businesses, Stephen Wershing has learned
that the number one way to make sure you don't get a referral is
by asking for it. Why? Because studies prove that clients refer
you not to benefit you but to benefit themselves. So you have to
approach the challenge from acompletely new angle. Stop
Asking for Referrals helps you do exactlythat. Inside, Wershing
provides the tools you need to get more referrals than ever by
designing your practice in a way that gets clients to mention you
to friends when the opportunity arises. He calls it "the new
referral conversation," and it works. Define your target market
with accuracy and precision Communicate your value clearly
and effectively Create your company's unique "brand" Harness
the natural, normal social interactions of your clients to serve
your marketing efforts You'll also learn how to use client
feedback to benefit your business, create your service package,
and...
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It in a single of my personal favorite ebook. I am quite late in start reading this one, but better then never. Your life
span will likely be enhance once you total reading this article publication.
-- R uss Mueller-- R uss Mueller

Comprehensive guide! Its this sort of very good go through. It generally is not going to price too much. Its been
designed in an remarkably basic way which is simply following i finished reading this pdf where really changed me,
affect the way i really believe.
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